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Business Development & Sales Representative

Contract Logistics — Japanese Accounts (EU)

Location: Netherlands

Employment Type: Full-time

Territory: Europe, with the Netherlands as the base

Sales Focus: New Business Development / Solution Sales / Hunter Sales

Company & Job Profile

Our client is a global logistics and transportation company headquartered in Tokyo. As
the company continues to expand its business across Europe, it is seeking an
experienced Business Development & Sales Representative to drive the growth of its
Contract Logistics business, with a particular focus on Japanese companies.

Based in the Netherlands, you will be responsible for identifying and developing new
business opportunities, as well as expanding existing customer relationships. You will
work closely with customers to understand their logistics and supply chain challenges and
develop tailored solutions across warehousing, distribution, inventory management, and
freight forwarding.

This is a field-based sales position offering a high degree of autonomy. Daily office
attendance is not required. You will combine customer visits, remote work, and office-
based activities according to business needs.

Key Responsibilities

Identify and develop new business opportunities among Japanese companies in
the Netherlands and across Europe

Expand existing customer relationships by identifying new logistics requirements
and business opportunities

Understand customers' logistics and supply chain challenges and develop tailored
solutions

Develop and propose solutions covering Contract Logistics, warehousing,
distribution, inventory management, and value-added services

Work closely with other business lines, including Air and Ocean Freight
Forwarding, to provide integrated logistics solutions

Identify opportunities related to new warehouses, logistics sites, 3PL operations,
and supply chain restructuring

Manage RFQs, RFPs, and tenders, including proposals, quotations, pricing, and
contract negotiations

Manage the sales pipeline, forecasts, target accounts, and sales performance
Coordinate closely with Operations, Warehouse, Forwarding, and other internal
teams

Support the transition and implementation of new business after contract award

e

MIYAJIMA RECRUITMENT



g

e Build and maintain strong, long-term relationships with customers and key
stakeholders

e Conduct regular customer visits across the Netherlands and, when required, other
European countries

Requirements

Native-level Japanese and business-level or higher English

3+ years of B2B sales experience within the logistics industry

Proven experience in new customer acquisition and business development

Experience managing the full sales cycle, from prospecting and needs analysis

through proposal, negotiation, and closing

Solid knowledge of Contract Logistics, 3PL, and warehousing

e Strong solution-selling and consultative sales skills

e Strong commercial awareness and a results-oriented mindset, with a focus on
Sales, Gross Profit, and Pipeline performance

e Valid driver's license and ability to drive in the Netherlands

e Willingness and flexibility to travel within the Netherlands and across Europe

e Strong communication, coordination, and stakeholder management skills

Preferred

Sales experience in Contract Logistics, 3PL, or warehouse solutions
Practical experience in warehousing, distribution, or inventory management
Knowledge or experience in Air, Ocean, or Road Freight Forwarding
Experience working with Japanese companies in Europe

Proven track record in winning RFQs, RFPs, tenders, or large-scale logistics
projects

Experience launching new warehouses, logistics sites, or 3PL operations

e Experience in logistics solutions for manufacturing or industrial customers

Compensation & Benefits

Highly competitive salary + HA + 13th Month + Performance-based bonus
Company-sponsored visa support available

Company car

Company pension and other employee benefits

Flexible working model combining customer visits, home-based work, and office-
based work

e Relocation support may be considered depending on the candidate's experience,
qualifications, and individual circumstances

Please feel free to call Ms. Yumiko Miyajima (+31.6.14690830) for more information or
you can apply for this job by sending your CV to info@miyajimarecruitment.com.
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